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Abstract⎯The article considers the development of Islamic banking in Russia using the example of the
Islamic financial organization Financial House Amal. Islamic investment treaties and tools used in Financial
House Amal have been analyzed. The basic concepts and tasks of the Accounting and Audit Organization for
Islamic Financial Institutions (AAOIFI) have been considered. The main conclusions on the introduction of
Islamic finance in Russia have been proposed.
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The Islamic financial sector in the world is devel-
oping rapidly; the annual growth rate is 15% and is
estimated at over 2 trillion dollars [1]. The Islamic
banking sector is the largest segment of the world’s
Islamic financing [2]. In Russia, according to the law,
Islamic banks cannot exist, but there are Islamic
financial institutions, e.g., LLC Financial House
Amal, Partner Banking Center, FH Masraf, and LP
LyaRiba Finance. At present, FH Amal, which has
been providing financial services for over 5 years based
on the principles of the Islamic economy, is the most
successful. Organizationally, FH Amal is a group of com-
panies that can interact with a partner bank (Fig. 1).
Companies created to attract and allocate financial
resources work together with a specialized affiliate of a
partner bank that has a separate balance sheet and cor-
respondent account to ensure that its funds do not mix
with the funds of other branches of the bank that par-
ticipate in ordinary banking operations. In this frame-
work, financial resources are attracted to Amal Con-
sumer Company, the subsequent placement of which
occurs through the infrastructure companies Amal Leas-
ing Company, Amal Trading Company, Amal Trading
House, Amal-Real Estate, and Amal-Retail [3].
Investment deposits of FH Amal are free funds
with obtaining investment income. All of the invest-
ment deals of FH Amal are based on investment
agreement (mudaraba). According to the agreement,
investor transfers its capital to FD Amal, which directs
it to finance its active transactions: installments (mura-
baha) and leasing (ijara). The resulting profit is dis-
tributed between the investor and FD Amal in accor-
dance with the proportion specified in the contract. In
the case of a negative result, the size of the investor’s
capital decreases [3].
The minimization of loss risks in the process of
managing funds is achieved based on the following
factors [3]:
⎯high portfolio diversification;
⎯an effective system of analyzing solvency;
⎯the use of pledge and surety instruments.
Consider the average actual yield on active operations
of FH Amal and profitability of investors according to
investment agreements for 2010–2016 [3] (Table 1).
The average (historical) profitability of its deals
amounted to 23.14 ± 1.43%, and the average (histori-
cal) profitability of the investors of FH Amal was
14.54 ± 1.01%. The profitability of its deals increases
year by year (on average by 1% per year), which indi-
cates the high quality of financing and the return of
funds by installments from customers. The profitabil-
ity of clients from 2011–2014 also increased by an
average of 1% per annum from 2015 the share of cus-
tomer profits was reduced in order to increase the
profit of the organization. As the profitability of trans-
actions increases, there is an increase in the portfolio
for attracting investments and active operations,
which contributes to its diversification, and conse-
quently, to minimization of risks and increase in prof-
itability of active operations.
FH Amal for active operations deals with place-
ment of raised funds, providing installments with a
trading margin and leasing. According to the interna-
tional standards of AAOIFI, the installment is a trans-
action in which a financial intermediary acquires an
asset from a seller that a customer needs and sells it to
the customer with a deferred payment. [4].
The process of implementing an installment plan
includes several stages. First, a client makes an order
FINANCIAL PROBLEMS
